
 
 

Tomlinson        Sothebyôs 

Sandpoint        INTERNATIONAL REALTY 

May 2010       

Page 1 of 2 

Judith Ehlert, Realtor®  

Bonnie Chambers, Realtor® 
877 495-9055 toll free 

info@sandpointrealestate.com 

Sandpoint  Abbreviated 

 

May Calendar of Events In The Spotlight  

 
    

    

 

 

  

 

  

 

 

Panida Theater in Downtown Sandpoint 

 

ñLost In The 50sò Featured in Street Rodder! 
    What has about two thousand wheels, nearly doubles  

Sandpointôs population and features rock ónô roll legends on 

the 3rd weekend in May?....LOST IN THE 50s.      

    Started about 24 years ago by Caroline Gleason as a fund 

raiser for the Festival At Sandpoint, it has gone from 26 cars 

that first year growing to almost 500.   

    It feels like a time warp as the parade of vintage tin rounds 

the corner from Division onto tree lined Cedar Street honk-

ing and revving their engines at the three deep crowd of 

onlookers lining the streets all the way into downtown.  If 

you were a 50s kid, there is a reminiscence of the Friday 

night downtown cruise hanging out the car screaming and 

hollering while making your way to the big game.  Donôt 

worry, the occasional mooning of the 50s is not included in 

this event.  After the parade of cars, Friday night closes with 

a good oleô fashion street dance...50s style with pony tails, 

pink poodle skirts and cigarette packs rolled up in the sleeves 

of white t-shirts donned by the more enthusiastic.  The live 

band, Friday night, street dance is where the youngôns can 

briefly experience the spirit of the 50s. 

    Saturday morning brings the beginning of the up close and 

personal look at all the cars parked along the streets.  There 

is also the adult dance which has hosted 52 original rock ónô 

roll & R&B artists...to 

name a few, Bobby Vee, 

Del Shannon, Little  

Anthony, Fabian, Chubby 

Checkers, Shirelles and the 

list goes on. 

    Success of this Sand-

point event is credited to  

hospitality.  For that four 

days, everyone is a local. 

 

First Ave near the Panida  

Theater in downtown Sandpoint 

1 Opening Day of Farmers Market  Fresh veggies, home-

made goodies, crafts, flowers, entertainment every Sat. 

9:00ð1:00 and Wed. afternoon thru Oct 9. 
 

1ï 30  Movies at the Panida  panida.org 208 263-9191 

    5- A Fond Farewell to A Friend 

    6-8 The Girl With the Dragon Tattoo 

    13- Lost In The 50s Rock n Roll Heaven VI 208 265-5678 

    20-21 Broken Embraces 

    22ï Sing China 

    22ï Nina Story Concert   

1-28 Winery Music Live music at Pend Oreille Winery Fri-

day nights 5 to 7:00 pm POWine.com 208 265-8545 
   

1-29 World Food &Game Night At DiLunas  Live music, 

food from different country & games every Saturday.   

DiLunas.com 208 263-0846 
    

3-31Open Mic Blues Jam  Eichardtôs host a weekly open 

mic blues jam. 8:00 to ?  208 263-4005 
 

7 National Train Day In Sandpoint  Speakers, photos, 

model trains present the history of trains in Sandpoint   

Melissa Bethel  208  263-3370 
   

13-16 Lost In The 50s Our antique car show extravaganza 

and 50s dance and entertainment. 208 265-LOST    
   

16 Walk In The Woods ïNAMI Far North  Interpretive 

walk at Ross Creek Cedars. 208 597-2047   
   

27 Yappy Hour at Pend Oreille Winery  Glass of wine 

with your dog. Whoever gets out of hand, goes into the 

fenced play area.  208 265-7297 
     

9, 15, 29  Clark Fork Delta Cruise Historical talk, wildlife 

viewing and optional lunch.  208 255-5253 
   

29 Summer Sounds at Park Place Free, weekly open air 

concerts at 1st and Cedar begin.  208 265-5678 
  

If you have questions or 

comments, weôd love to hear 

from you! 



 

Featured Property  

Waterfront Community short sale  
Great buy with short sale already started.  Locked community beach access, dock, boat ramp, picnic area on beautiful Lake Pend Oreille.  

Great neighborhood, close to everything. Enjoy single level, covered front porch, large fenced yard, patio, hot tub, large master with bath, 

open kitchen, living room bay window, vaulted ceiling, and lots of light with a southern exposure.  $190,000            21000591 or 10-5570 

Title Reports Demystified  (part 1 of 2)  
 

Patty Hatch, from North Idaho Title, wrote such a nice article explaining title that we wanted to include the whole thing without 

condensing.  In order to do that, we are having to present  it in two parts.  Please check the June newsletter for the final  

installment.  
 

Buying or selling real property (land and anything permanently affixed to it, such as a house) is infinitely complex and the 

road to completing a transaction can be loaded with land mines.  Please donôt confuse real property with personal property 

which is vehicles and other moveable objects.  No one should ever buy or sell real property without knowing what, if any-

thing, could explode under their feet.  And that is what the title report (and subsequent insurance) is for: to apprise you of 

the general condition of title, including any hidden surprises that could ruin your enjoyment of the property.  This is why, 

prior to the closing of a real estate transaction, a title search is done so that any unacceptable issues can be resolved before 

the transaction is completed. 

 

Generally, title reports disclose the BURDENS (as opposed to BENEFITS) that are on a particular parcel.  Those burdens 

include property taxes, easements, monies owed to the bank, IRS or other entities and any individuals or entities from the 

past with existing un-transferred interests.  The BENEFITS to a parcel are usually not disclosed in a title report unless  

specifically requested, such as access.  In the case of an access easement TO the property, the title company would search 

those properties over which the easement traverses to determine if it is indeed an access easement that benefits the piece in 

question.  So, a title report is all about those items that are against, or burden, any given property.  You want to know this, 

because essentially, what you are purchasing is the history of the property and you better be sure you know what it is and 

can live with it.  

 

Ask The Expert 
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Real Estate Opportunity 

 

Buyer/Seller Tips 

 Pricing Your Real Estate to Sell 

The best chance for selling your property is within the first seven weeks   Studies show that the longer 

a property stays on the market, the less the seller will net upon the sale. It is very important to price 

your home or land at a competitive market value at the signing of your listing contract. The market is 

so competitive that even over-pricing by a few thousand dollars could mean that your property will not 

sell. 
 

An Overpriced Home: 
· Minimizes offers  Lowers agents response 

· Limits qualified buyers Lowers showings 

· Lowers prospects  Limits financing 

· Wastes advertising dollars Nets less for the seller 

NEW Listing!!  
Ponder Point Community Access 

Home in Coeur 

dôAlene, Idaho 

 

 
Courtesy of 

Cheri Hiatt 


